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The Art of Using Valuation Tools

"Price is what you pay. Value is what you get." (Warren Buffett)






Tools and Methods

- Important: differentiate between Methods and Tools

- Question which valuation methods are available is dealt with
earlier in this program (by Malte Kollner)

- Tools:

(i) Patent analytics and portfolio review

(1) Market and financial information

(iii) Landscaping tools (dealt with by Irene Kitsara)

- (1) and (iii) are mostly software application, free or proprietary

































remaining 20,000+ patents licensed to a
consortium of technology companies for
only US$ 433 million, severely restricting
future earnings from the patents

September 2013

Kodak out of bankruptcy. Standard & Poor gives
the slimmed down "Kodak-B" junk status rating

Lowhballing of Kodak's Patent Portfolio" by Mark Harris (Jan. 31, 2014), IEEE Spectrum














